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User signs into Sales Manager Workstation 
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Prepare offer parameters 
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Perfomn Offer and Navigation Path Assignment 
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Perform Collision Analysis against Existing Offers 
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Estimate Market Impact of New Offer 
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Validate Offer against Contract 
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Apply any Necessary Offer Modifications 
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Determine Immediacy of Offer Application 
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Commit Offer to Database, Dependent upon Immediacy 
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Capture Daily Usage Statistics 
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Capture Current Runtime Database 
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Collect Expiring Offers 
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Collect Offer Updates 
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Collect New Offers 
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Process Offer Updates via Runtime Offer Compiler 
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Apply Compiled Offers against Runtime Database 
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Activate New Runtime Database 
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Decx)mpose Inbound Request from Host 
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Create Key Structures for Message Lookup 
810 




r 


Compress Key Structures for Matching Process 
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Perfomn Search Pemiutations, Saving Valid Key Matches 
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Score and Select Most Targeted Messages 
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Update Message Usage Statistics 
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Integrate Selected Messages into Response for Host 
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Re-construct Message and Respond to Host 
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